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Business card
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What will you implement on
your return home, as a result
of this presentation?

‘What are your answers to
the questions we pose today?

Email you partner!
Accountability
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10,000 people — 10,000 reasons
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When | was a boy of fourteen, my
father was so ignorant | could hardly
stand to have the old man around.

But when I got to be twenty-one, |
was astonished at how much the old
man had learned in seven years.
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Telemachus and
Mentor

In Greek mythology Ulysses of lthaca
went o fight in the Trojan War and
entrusted the care of his son, Telemachus,
to.an older and wiser friend, Mentor.

Telemachus and Mentor developed a
strong relationship bult on the
foundations of uidance and support.
“The word mentor has become
synonymous with teacher, counsellor,
coach, facilitator, motivator and friend.

Sllde 11 PARTNER AGTIVITY
Who is your balcony person?
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Unique Ability

““You have inside you an incredible force called
Unique Ability. It’s a combination of your
personal talents, passions, and skills.

You’ve always had this ability, but you may
never have stopped to clearly identify it. Few
people do. When you begin to figure out this
important foundation of who you are, you'll
understand what you do best in life, what you
love doing most, and what makes the most
difference for the most people. You'll also be
able to focus on doing more of what works in 5 »
your life and stay away from what doesn’t work.

Dan Sullvan (2003), Urique Abilty: Creating the Life You Want
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PARTNER ACTIVITY

Find your Unique Ability

.

What do you like doing?

What do you not like doing?

What are you_goj,ng to spend
g’

.

.

more time doing
What are you going to stop doing?

.

Ideal Client

Medical Income

40-50yrs

Specialist $500k

Married
with
dependents
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Lending
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=~y Creating
4 SUCCess
for Your
Entire Life

SERVICE CAREER
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7e 7 million rﬁsons

+ Advise thfough
storytelling

PARTNER AGTIVITY'

Can you think of a good outcome
story to share?

What is the take home message
of this story?
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PARTNER ACTIVITY

Recap

.

Number one idea to implement in your business?
Who is your balcony person and why?

What is your unique ability?

* What do you like doing?

* What don’t you like doing? '
+ Whatare you going to do more of?

* Whatare you going to stop doing?

Tell a good outcome story. R

~ What is the motivating factor?

.

.

.
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getting

How vital it is then, to focus
and intensely on only a f
goal
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